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KEY MESSAGES SOECEl or

« Q12013 achievements:

— EBITDA margin substantially unchanged (9.7% in Q1 2013 vs 9.9% in Q1 2012)
— Growth in Nord America, Asia and Mercosur contains fall in European market
— The weight of non-European countries now at 35% vs 30% of Q1 2012 revenues+5p.p.

Results confirm our ability to maintain resilient results through:
— Quick reaction to tough market conditions

— Restructuring actions in Europe

— Flexible cost structure

— Flat and reactive organization

— Tight control of costs

— Use of temporary workers (18% of blue collars)

« Setting the basis for sustainable growth

— Accelerating investments to improve internationalization and Group integration
— Continuous focus on profitability through efficiencies and mix improvement

— Fostering competitiveness and product innovation

— Processes and Systems improvement

— Development of our people




Q1 2013 KEY FINANCIAL RESULTS s*eFlﬁFiOUP

Revenues 347 329 -5,1% *Revenues excluding forex effect would

Excluding forex effect -2,3% have dropped only by -2.3% YOY

Operating profit 24.6 221 -10.5% *Weight of revenues outside Europe grew to
Margin Z 1’% 6 7’% ’ 35% on total revenues vs 30% in Q1 2012.

Revenues in NAFTA increased 23% YoY
and in Asia 36% YoY

Ebitda before
Restructuring 35,0 32,5 73% *Contribution margin stable at 30% confirms
. the group’s ability to guarantee a good level
restructuring Costs 0,5 0.4 of profitability even in the presence of a
contraction in revenues.
EBITDA 34,5 32,1 7,0%
Margin 9,9% 9,7% ‘Net income affected by higher financial
charges as the recent refinancing of the
EBIT 20,3 18,2 -9,6% debt replaced credit facilities signed before
Margin 5,9% 5,5% 2008 with new facilities at current market
rates.
Net Income 9,0 7,0 -23,9%
Margin 2,6% 2,1% *Net debt at €311.9m (€ 295.8 million at
December 31 2012) due to the cash
Investments 16,4 18,1 10,4% disbursement for the restructuring recorded
capex/sales 4,7% 5,5% in Q4 2012, for the closure of the plant in
Wales and to seasonal factors typical of the
Net Debt 299,3 311,9 4,2% automotive sector.
Free Cash Flow 1,0 -16,1




Q1 2013 REVENUES

SQEEeFI o

Sogefi Group main clients*

PSA

Ford
Renault/Nissan
GM
Fiat/Iveco/Chrysler
Daimler
Volkswagen/Audi
BMW

DAF/Paccar

Volvo

mQ12013
m Q12012

Toyota
Man
Honda

Caterpillar

0% 5% 10% 15%

* In % of total sales

*Ford is now the number two client of the Group
*Increased weight of US clients

Breakdown by region

3% 4%

M Asia
[ NAFTA
W Mercosur

M Europe

Q12012 Q12013

*Europe weighs 65% of revenues vs 70% of Q1 2012
*< 6% of revenues in Q1 2013 come from Italy
*Nafta now represents 14% of the Group revenues

SOGEFI GROUP



Q1 2013 REVENUES SOCElor

Breakdown by divisions Breakdown by segment
22% 23%
W Suspensions = Aftermaket
M Engine Systems m OEM
Q12012 Q12013 Q12012 | Q12013
*Engine Systems division represents 61% of total *High exposure to OE is due to the peculiarities of
Q1 2013 revenues both Suspension and Air & Cooling businesses.
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DEBT AND LIQUIDITY PROFILE

SQEeFl o )

‘ Net Financial position as of 31/03/2013

€m
92,5
404,4
311,9
Gross debt | cash and cash | Net Fin. Position
equivalents

Debt maturity as of 31/03/2013

€m

404,4 50 15
94

73

52
120

gross 2013 2014 2015 2016 2017 2018
debt

Debt Refinancing

In December 2012 a €215m of debt refinancing was
settled:

— Mainly through a five-year credit facility for €200m
(of which €80m revolving and €120m amortizing)

In Maé/ 2013 two US private placements for €115m were
signed :

— aUS$115m bond with a 10 year duration

— a€25m bond with a 7 year duration

Cost of debt: signed at current market price replacing
lines signed before the crisis at significantly more
favorable rates

Liquidity profile 31/03/2013

€m

Liquidity position 92,5
Total committed lines

not drawn 95,0
Liquidity margin 187,5

-

SOGEFI GROUP
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SOGEFI MARKET POSITIONING
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SOGEFI IN THE WORLD s*eFlmp

[ 43 PRODUCTION SITES ] [ 18 COMMERCIAL SITES ] [ 21 COUNTRIES ]
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SUSPENSION COMPONENTS SOECEl or

1st producer in Mercosur 2"d producer in Europe

5

4

*High entry barriers
*Well established relationship with OEM
*Leadership in technology and innovation

Sogefi Estimations




ENGINE SYSTEMS SOECEl or

‘ Fluid Filtration Air & Cooling
1st producer 3'd producer 1st producer in Europe and NAFTA
in South America in Europe

*South American leadership in OEM -Strong positioning in German OE

* European and LATAM joint leadership in the *Very strong portfolio in the US

aftermarket - . «High reputation with OE

*Ready to exploit opportunities in NAFTA and India

-Conting_ously enlarging product portfolio to preserve -Sogefi’'s thermoplastic components offer advantage

competitive edge over metallic parts as per price, weight and CO2
emissions

Sogefi Estimations




DEPLOYING A MID-TERM STRATEGY s‘ep. FOLP

Setting the basis for sustainable growth

— Accelerating investments to improve internationalization and Group integration
— Continuous focus on profitability through efficiencies and mix improvement

— Fostering competitiveness and product innovation

— Processes and Systems improvement

— Development of our people

-

Building a more proactive Group

1 SOGEFI GROUP




RESOURCES DEDICATED TO
COMPETITIVENESS s&eFlmOUP

Investments are scheduled according to contracts award

In 2012 Sogefi continued its expansion strategy

China:
*  Engine Systems: Start of construction of a new plant in
Wujiang

«  Suspensions: Start of construction of a new plant in
Wujiang. Order portfolio starting progressively production
from 2H 2013.

USA:

Engine Systems: Production capacity expansion at the
Prichard plant

India:

*  Engine Systems: Production capacity expansion at the
Bangalore plant

*  Engine Systems: Start of construction of a new plant in
Pune

Engine Systems: Production capacity expansion at the
Delhi plant

*  Suspensions: Inauguration of the new plant in Pune



http://www.lailapozzo.it/sogefi_poone_01/content/IMG_7627_large.html
http://www.lailapozzo.it/sogefi_bangalore/content/IMG_0755_large.html

TOWARDS A MORE DYNAMIC GROUP s*ep.m

Investing on our people

+ Developing processes harmonization

+ Competences mapping and
development

+ Talents and critical knowledge
management

« Assessment and training programs

+ Transfer of people knowledge and best
practices
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PROCESSES AND SYSTEMS
IMPROVEMENT SQCeFI o

Accelerating investments to improve
integration within the Sogefi Group

* New ERP system for a unique source of
information

*  Focusing on common IT platforms

. Shared technical infrastructure for real time
communications with our customers

* Leveraging on Business Intelligence internal
tools

14 SOGEFI GROUP




MARKET TRENDS
CARS and LCVs BY REGION

SQEEeFI o

Leveraging on international market growth opportunities: Nafta, Mercosur, India and China

(amounts in M’ pcs)

26,0 +7,3% X 76,7
+9,7% 4,4
220 +10,8% 23
’ ¥
21,1
14,0
/ +17"6%
110 +102% 13,1
r
10,0
6o +10,7% +14,9%
r 2,U
3!9 +2}5% 4’0 _1)0% 3!9 +4}5% a1 +17,4% 4;5 — 4’8 o E;E
44 2,150 yO +4,070
2,0 32 +12,0% 3,6 +52% 3,8 +06% 3,8 ¥65% ’
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Source: IHS 05/2013
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MARKET TRENDS
ENGINES BY REGION
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Leveraging on international market growth opportunities: Nafta, Mercosur, India and China
(amounts in M’ pcs)

26,0
22,0
13,0
14,0
10,0

6,0

3.6 +24% 37 3,2%
" 3,8 +11,1 +0,4%
+7,9% +5,4% 35 +0,2% +7,3%
lﬂ T 3’“ T 3r3 T T 3rﬁ T D‘.l5 T 1
2010 2011 2012 2013 2014 2015 2016
==fpe=ElIROPE =—=MERCOSLIE =le=NAFTA == CHIMNA & =e=INDI4

Source: THS 05/2013
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FOCUSING ON PROFITABILITY

SQEeFl o

Benefiting from a better mix

« Higher value of the products: from single
components to more integrated systems

 Improving the geographical mix:
* In non-European markets margins are better

due to the need of technology in a full
capacity utilization scenario

 Platform standardization:
» opportunity for global reliable suppliers
*  produce/supply everywhere

« Tight control of structural costs

« Leveraging on past restructuring

Ty :

SOGEFI GROUP
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KEY PRODUCTS

SOGEFI GROUP




SUPPLYING TOP VEHICLES IN
EUROPE SQCeFI o

 Sogefi Engine Systems are present on 7 of the 10 most sold Passenger Cars in Europe in 2012
* Sogefi Suspensions are in 6 of the top 10 vehicles in Europe in 2012

OIL MODULE
DIESEL MODULE TURBO INLET
TURBO OUTLET AIR INTAKE MODULE COOLANT PIPE
THERMOSTAT HOUSING INTAKE MANIFOLD THERMOSTAT HOUSING
INTAKE MANIFOLD OIL FILTER COOLANT PUMP STAB. BARS REAR FOR TWIST

COILS SPRINGS (supply starting from 2013) STAB. BARS BEAM AXLE

N.4 OPEL CORSA

N.2 FORD FIESTA N.3 VW POLO N.5 RENAULT CLIO
OIL MODULE
DIESEL MODULE
INTAKE MANIFOLD COILS SPRINGS OIL MODULE
TURBO OUTLET TURBO INLET
COOLANT PUMP STAB. BARS
THERMOSTAT HOUSING DIESEL MODULE COOLANT PIPE TURBO INLET
INTAKE MANIFOLD THERMOSTAT HOUSING COOLANT PIPE
COIL SPRINGS ]



http://www.google.it/url?sa=i&rct=j&q=ford+fiesta&source=images&cd=&cad=rja&docid=SI_mVoPsChEmJM&tbnid=AmUZicFEeAqjoM:&ved=0CAUQjRw&url=http://www.autoblog.it/post/99217/nuova-ford-fiesta-listino-prezzi&ei=x2iLUbSyMIbnrAeX1IC4Cw&bvm=bv.46226182,d.aGc&psig=AFQjCNGyyQE30SjPUd7HieshsCuGvAeO1Q&ust=1368177207779088

SUPPLYING TOP VEHICLES IN
SOUTH AMERICA SQCeFI o

 Sogefi Engine Systems are present on 9 of the 11 most sold Passenger Cars in South America in 2012
 Sogefi Suspensions are in 9 of the top ten vehicles in South America in 2012

CANISTER
AIR MODULE COILS SPRINGS ConseTE AIR MODULE & CANISTER
OIL FILTER / FUEL FILTER STAB. BARS STAB. BARS STAB BARS
COILS SPRINGS OIL FILTER AIR FILTER OILFILTER MODULE :
STAB. BARS OIL FILTER / FUEL FILTER

CARBON CANISTER

N.4 FORD FIESTA CHEVROLET ONIX N°5 IN
N.1 VW GOL N.2 FIAT UNO N.3 FIAT PALIO SALES SINCE ITS LAUNCH

DIESEL FILTER & AIR MODULE
COILS SPRINGS

AIR MODULE AIR MODULE
OIL FILTER / FUEL FILTER OIL FILTER / FUEL FILTER STAB. BARS
COILS SPRINGS AIR MODULE CARBON CANISTER LEAF SPRINGS
STAB. BARS STAB. BARS

N.6 VW FOX N.7 CHEVROLET CELTA N.8 FIAT STRADA VW AMAROK : N°4 In LCV sales



http://www.google.it/url?sa=i&rct=j&q=FIAT+UNO+BRAZIL&source=images&cd=&cad=rja&docid=GbyX7hz-TPbfWM&tbnid=KjzCj-xZs6S2TM:&ved=0CAUQjRw&url=http://www.brazildispatch.com/2011/11/motorist-cited-for-not-wearing-helmet.html&ei=2oBMUcCJMau6iAfS6oDYDA&psig=AFQjCNHFVfKXm_MayfABS0CmkeLXUR-eRg&ust=1364054448167168
http://www.google.it/url?sa=i&rct=j&q=FIAT+PALIO+BRAZIL&source=images&cd=&cad=rja&docid=RpiVPEt4AsqbFM&tbnid=K-OdatdrGc15LM:&ved=0CAUQjRw&url=http://www.rainbowskill.com/medium/worlds-top-7-cheapest-cars.php&ei=XoFMUbbnOvCViAf28oCwAQ&psig=AFQjCNHup6-re1Eo_UXPKMjnX-AXHNMwRA&ust=1364054730151392
http://www.google.it/url?sa=i&source=images&cd=&cad=rja&docid=9ylvnZPD65fh4M&tbnid=tBd3wXVSEzCktM:&ved=0CAgQjRwwAA&url=http://www.ultimissimeauto.com/volkswagen-fox-un-solo-motore-un-solo-allestimento/&ei=sy9QUaO5IobNrQe7hYHgBw&psig=AFQjCNGYzD7dfFSiv8qqdEivGmu_J29fFw&ust=1364295987590303
http://www.google.it/url?sa=i&rct=j&q=chevrolet+celta&source=images&cd=&cad=rja&docid=CqgAni1lpimAeM&tbnid=lUXomSTP7Na0xM:&ved=0CAUQjRw&url=http://www.motorstown.com/tag-1260-chevrolet+celta-page-1.html&ei=nDBQUZbuNLHBiQf914CoBQ&bvm=bv.44158598,d.bmk&psig=AFQjCNE_WukTLwW0xKAK3q1R0zxM3SS_Ng&ust=1364296183924698
http://www.google.it/url?sa=i&source=images&cd=&cad=rja&docid=yf__2QauYSxQpM&tbnid=STGBQ9EsPmcmOM:&ved=0CAgQjRwwAA&url=http://bestsellingcarsblog.com/2011/06/05/brazil-may-2011-vw-gol-1-fiat-strada-strong/fiat-strada-brazil-may-2011/&ei=NjFQUbe0M4ayrAfPioCYAw&psig=AFQjCNFmxDLOmQLdKxymNfRlIeuHBs1sOA&ust=1364296374892446

SUPPLYING TOP VEHICLES IN
NORTH AMERICA SQCeFI o

N°1 in Air Intake Manifold Serving the N°1 most sold diesel vehicle

Sogefi delivers 8 of the top 20 best selling cars
with a strong presence in the V6 and V8 engines

Petrol V6 3.5L GTDI

FORD F-series Pick-Up:
N°1 Diesel Vehicle

Delivering plastic oil module

Petrol L4 2.0 L GDI & GTDI

_ S Oil Module
. Petrol Phoenix V6 3.0 L to 3,6L

CHRYSLER-JEEP CHEROKEE

. Petrol V8 Scorpion 6.7 L
(N°10 in USA) FORD F250/350 Super Duty




ALSO SUPPLYING PREMIUM

PLATFORMS

SQEeFl o

OIL MODULE
INTAKE MANIFOLD
STAB. BARS

OIL MODULE

COILS SPRINGS

FERRARI 599

MERCEDES SLK

INTAKE MANIFOLD
STAB. BARS

INTAKE MANIFOLD
OIL FILTER

AUDI A8

AIR INTAKE MANIFOLD
COILS SPRINGS

BMW 5-series
MINI COOPERS

OIL MODULE AUDI A6
THERMOSTAT HOUSING
COULANT PUMP

OIL MODULE
OIL MODULE
STAB. BARS
OIL MODULE ﬁ&‘\
: A
— @ = FERRARI CALIFORNIA

MULSANNE BENTLEY

MASERATI QUATTROPORTE
OIL MODULE

OIL MODULE
STAB. BARS
AIR INTAKE SYSTEM

INTAKE MANIFOLD
STAB. BARS

MASERATI GRAN TURISMO

MERCEDES GLK

OIL FILTER

OIL FILTER

DUCATI MONSTER 1100 EVO

DUCATI 1199 PANIGALE

B

4
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SUPPLYING ALSO SOECEl or

COMMERCIAL VE
HEAVY DUT¥__

INDUSTRIAL RAILWE A
AND AGRICULTURE F”i\

I) RENALLY
TRUCKS

SOGEFI GROUP



STRONG POSITIONING IN INDIA s*eFlGHOUP

Single largest suppli,er_of Air Filter Leveraging on strong positioning in 2W and
elements to 2W's in India 3W markets to address 4W market
e B8 B 580 B
Hero
SPLENDOR CDDAWN  PASSION  SUPER SPLENDOR

SUZUKI MARUTI SWIFT ~ MAHINDRA BOLERO  MAHINDRA SCORPIO
(N 2 best sold car in 2012)

‘ ‘ » - »
‘ ®
BAJA ) -
BOXER PLATINA DISCOVER PULSAR

. . . MAHINDRA XUV 500 :
Su lvina 3W to lavers in India TATA INDICA MAHINDRA S101
PRIyINg P piay (N 6 best sold car in 2012) SUV of the year 2012

TATA VENTURE

TATA SUMO TATA MANZA

24 SOGEFI GROUP



//upload.wikimedia.org/wikipedia/commons/4/43/Maruti_Suzuki_Swift_4456.JPG
http://www.google.it/url?sa=i&source=images&cd=&cad=rja&docid=3aV7T0z_tKxfuM&tbnid=li9TnYq_BstIxM:&ved=0CAgQjRwwAA&url=http://indiatransportportal.com/2011/02/tata-indica-dicor-will-be-indias-most-fuel-efficient-car/&ei=yFtQUY2QGc77rAfM-4DABw&psig=AFQjCNFQnjp4TXTAznK-I24QJOsylW7mQQ&ust=1364307272444345
http://www.google.it/url?sa=i&source=images&cd=&cad=rja&docid=umEkphY8xXJMiM&tbnid=eCUkZgr0vCzrmM:&ved=0CAgQjRwwAA&url=http://www.info2india.com/cars/car-photos/tata/tata_sumo_se_plus-car-photo-gallery.html&ei=ZlxQUffyPMqOrgeZs4HwAw&psig=AFQjCNFcz03URA5GYz6boL20N14tjDrX6Q&ust=1364307431065370
http://www.google.it/url?sa=i&rct=j&q=MAHINDRA+S101+india&source=images&cd=&cad=rja&docid=-luzXBnvGHJJmM&tbnid=0--WYkfg6hrpdM:&ved=0CAUQjRw&url=http://cars.pricedekho.com/cars/mahindra-ssangyong/s101-price-p6jkt.html&ei=wl5QUeuEO-mZiAeN-YH4CA&bvm=bv.44158598,d.bmk&psig=AFQjCNEdSAd3HNjZM-pHDY6vxH2gUGZ3sQ&ust=1364308022694200
http://www.google.it/url?sa=i&rct=j&q=tata+manza&source=images&cd=&cad=rja&docid=aecc88dIJGSXOM&tbnid=Zxcwqw8BuObhWM:&ved=0CAUQjRw&url=http://www.info2india.com/cars/car-photos/tata/tata_manza-car-photo-gallery.html&ei=iV9QUY-BGqaciAeTl4DoBQ&bvm=bv.44158598,d.bmk&psig=AFQjCNG8GQsziUS3f21C1iNcqttBmHvWlg&ust=1364308226393947
http://www.google.it/url?sa=i&rct=j&q=tata+VENTURE&source=images&cd=&cad=rja&docid=gsLbO_HDZMTN_M&tbnid=hIrbJCeXwna7TM:&ved=0CAUQjRw&url=http://www.indiandrives.com/maruti-omni-vs-maruti-eeco-vs-tata-venture-in-india.html&ei=z19QUd-mDIaZiAeBw4GgAg&psig=AFQjCNF3rmq3CP2KPkFe_UPg9U9deuL-cA&ust=1364308296949177
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INNOVATIONS

SOGEFI GROUP




FLUID FILTRATION INNOVATION s*eFl GROUP

E-SIS® : an additive release system in the Diesel fuel filter
=2 E-SIS® provides a lean, efficient and reliable way of dispensing the additives, enabling latest
generations of engine introduction worldwide.

Two additives can be used:
1. Fuel Quality Improver. Markets: USA, China, India...
2. Particulate Filter easy regeneration. Markets: urban Europe and WW

Yesterday _
, e
Opportunity for Sogefi: Fh\ ¢ I. > g a
= Allows to share costs and reduce time-to- ST | s

market

® Gives access to technologies that are not
Sogefi core business

® Increases the value-added of product
portfolio, including in spare part business

Diesel Fuel
Filter

Development Status
"= Major OEM Phase | prototype realized and Validated: Done v’
® Major OEM Phase Il prototype: Launched v/




COOLING INNOVATION SoeFI o

Active Multi-Ways Valve

Up to 3% CO, emission reduction
(Versus STD thermostat)

Functional Description:

Active distribution of the coolant according to the thermal
needs in 3 outlets thanks to a single actuator and an
integrated temperature sensor

Key Benefits

*Quicker powertrain warm-up (engine zero-flow function)
providing reduced friction losses and quicker availability of
the Start-Stop system

* Enhanced engine durability thanks to quick response
time and progressive valve opening

Foreseen Market Applications: Mid-size Diesel & Petrol

ICE

Project Status: Already in Pre-Serial Production. Start of
Serial Production in Summer 2013

27 SOGEFI GROUP




COOLING INNOVATION SoeFI o

Active Coolant Pump Module Up to 3,5% CO, emission reduction

Functional Description: (Versus STD thermostat)

A Coolant Pump Module with a proportional valve in the
water pump outlet controlled by an electric actuator (in
addition to a controlled thermostat)

Key Benefits

*Flow adaptation to the engine needs and less mechanical
power absorbed

* Module advantage

 Lighter in comparison to clutch WP

Foreseen Market Applications: Mid-size Diesel & Petrol

ICE

Project Status: Start of Serial Production in 2016

28 SOGEFI GROUP




AIR INTAKE INNOVATION S¢EFI GROUP

Air Intake manifold with integrated WCAC

Fun-to-drive
of highly downsized (low CO,) engines

Functional Description:

Compact Air Intake Module with optimized interface
between the AIM and the cooler to warranty the best air-flow
distribution cylinder-by-cylinder

Key Benefits
*Increased engine performance (torque & dynamic
performance) thanks to reduced DPair
* Enhanced compactness
* Reduced Weight

* Cross platform standardization

Foreseen Market Applications: Whole range of Highly
Downsized Petrol ICE

Project Status: Scheduled SOP in 2016




SUSPENSION INNOVATION SOECEl or

Composite Coil Springs

From -40% to -70% weight reductions

Functional Description:

Fiber Glass reinforced plastic Coil Springs (FRP)

Key Benefits
*From -40% to -70% weight reduction
*Higher durability
sImproved comfort
sIncreased safety

Environmentally-friendly
*No heat treatment
*Reduction of C02 emissions
*Fewer steps in process
*No surface treatment

Foreseen Market Applications: Passenger Cars and
Commercial Vehicles

Project Status: Industrialization scheduled end 2014/
beginning 2015

30 SOGEFI GROUP



http://www.lailapozzo.it/sogefi/content/2G2C8762_large.html
http://www.lailapozzo.it/sogefi/content/IMG_8129_large.html
http://www.lailapozzo.it/sogefi/content/2G2C8950_Edit_large.html
http://www.lailapozzo.it/sogefi/content/2G2C8747_large.html

FILTRATION
PRODUCT PORTFOLIO EXTENSION SdEFIGmUp

v/ Transmission greatly contributes to CO2 emission control, but also personalises the driving feeling linked to a car brand
v OEMs greatly invest in Transmission designs, leading to a variety of transmission, from Manual to Automatic or

Continuous Variable Transmission
v'DCTs — Dual Clutch Transmission - are widely recognized amongst automotive transmission engineers as representing

the optimal transmission solution for the future.

Worldwide DCT Production (Mu) ® Protection of high-precision clutch and hydraulic
components by high efficient filters
® Sogefi successful development and production

in progress

Sogefi High
efficient Filter

®

' » - o —1 -
Y < - e
m—_ et _—e—*—-—‘::/r-dﬁ DUAL CLUTCH TRANSMISSION (VW
DQ250)

QUBE March 2013
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BACK UP
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2012 KEY FINANCIAL RESULTS

SQEeFl o

€m

Revenues
Organic Growth*

Operating profit
Margin

Ebitda before Restructuring
restructuring Costs
EBITDA

EBIT
Margin

Net Income

Investments
capex/sales

Net Debt

Free Cash Flow

* Systemés Moteurs consolidated as of August 1° 2011

B

1.158

89,1

7,7%

120,7

59,5
5,1%

247

56,8
4,9%

299,8

-116,4

1.319

92,7

7,0%

138,2

-12,2

126,0

62,8
4,8%

29,3

82,1
6,2%

295,8

22,3

13,9%

-4,2%

4,0%

14,6%

12,7%

5,5%

18,6%

44,5%

-1,3%

*Revenues outside Europe grew to 33.5%
on total revenues vs 30.5% in 2011
*Revenues in NAFTA increased 107.6%
YoY and in Asia 35.8% YoY

*Higher impact of the cost of materials (52%
versus 49.8% in 2011) due to a change in
the mix following Systemes Moteurs
acquisition

sLabour costs weight unchanged at 22.9%
of total revenues

*Earnings affected by strong restructuring
(€12.2min 2012 vs €8.8m in 2011)

«€2.2m of non-recurring non operating costs
related to consultancy services in 2012

sLower tax rate due to positive defferred
taxes in NAFTA

Net debt at €295.8m after dividend
payment for €17.2m

Yy

33
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2012 REVENUES SOECEl or

Breakdown by region Breakdown by divisions

m Others

M Asia

m NAFTA

B Mercosur
M Europe

2011 2012 2011 2012

B Suspensions

M Engine Systems
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CONTACTS S¢EF| GROUP

Giancarlo Coppa, Group CFO
Laura Pennino, Investor Relations

SOGEFI
Via Flavio Gioia, 8
20149 Milano — Italia

Tel: 39 02 4675 0214
Fax: +39 02 43511348
Mail: ir@sogefigroup.com
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DISCLAIMER SQCeFl-

* This document has been prepared by SOGEFI S.p.A. for information purposes only and for use in presentations of
the Group’s results and strategies.

* For further details on the SOGEFI Group, reference should be made to publicly available information, including the
Annual Report, the Semi-Annual and Quarterly Reports.

« Statements contained in this document, particularly the ones regarding any SOGEFI Group possible or assumed
future performance, are or may be forward looking statements and in this respect they involve some risks and
uncertainties.

* Any reference to past performance of the SOGEFI Group shall not be taken as an indication of future performance.

» This document does not constitute an offer or invitation to purchase or subscribe for any shares and no part of it shall
form the basis of or be relied upon in connection with any contract or commitment whatsoever.




